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Why would I sell my real estate at auction?

A better question is........ WHY NOT?
     Real estate values are often a moving target. They rise or fall with the market, the demand and with the economy of the area. However one thing always goes up and that’s the holding costs you as an owner must incur.  You may no longer have a need for a specific property but taxes, insurance, maintenance, utilities, and lost opportunity costs are employees that work 24 hours a day 7 days a week. They never take a vacation and demand payment on schedule yet the property may not be producing you one red cent. 

    Traditional marketing gets your property exposed to the market but doesn’t offer any guarantee of a time period in which it may sell or allow you the opportunity to actually achieve the ultimate sales price. Offers that may be generated will have due diligence time periods, financing contingencies, seller requests that you as a seller may not be comfortable with.  There is neither urgency nor competition placed on a buyer with traditional marketing.
     Auction marketing gives you as seller control over the marketing campaign. You pick the date you want your property sold and we go to work attracting anyone and everyone who may have an interest to be on hand auction day to bid competitively against one another. Auction marketing creates an urgency not found with any other method.  Interested bidders do their inspections and due diligence as well as arranging their purchase funds prior to auction day and are prepared to sign an auction purchase contract free from contingencies.   

    Auction day is an exciting time. Your property has been well promoted, buyers have done their investigations and now they must bid openly and competitively against others who have an interest.  The auctioneer steps to the stand and once the rythmatic chant starts the time of truth has arrived. Bidding is often spirited and moves from person to person until the ultimate high is achieved. Within minutes a contract is signed and you know a closing will occur within 30 to 45 days thus putting an end to the holding costs and freeing up your funds or credit for other opportunities. 
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Examples…
While selling for an internationally known Fortune 500 company we had 3-one acre parcels of land with a goal to sell for $800,000 or more. Each lot was sold individually for a total of $882,000 however we then grouped the 3 lots as a package, something that can only be done at auction, the competitive bidding that resulted achieved a sales price of $1,675,000!
A national day care company had a closed facility in a North Texas town which had been on the market for over 2-years at an asking price of $225,000. No offers had come forward at all, once the auction signs went up the call in volume was high and on auction day it sold for $190,000, the seller had set a minimum of $100,000.

A recent auction featured a 16,000-square foot vacant retail building in Northern California. The on-site auction attracted more than 50 bidders and resulted in a contract of $1.9 million. 

In a recent nationwide portfolio auction for a Fortune 100 paper company our auction results produced an average of 74% of appraised value. Bear in mind that these appraisals were based on a marketing period of 18 to 24 months. When you factor in that the annual holding cost of an asset is 25% of the asset’s value you realize quickly that the auction has indeed produced market value. 

    All types of real estate are sold at auction; Higgenbotham Auctioneers International LTD sells for many Fortune 500 and Fortune 100 companies as they realize the value in selling at auction.  Your property may be a perfect auction candidate and we welcome the opportunity to explore our exciting program with you.  Your property can be sold as a single property on location or included in one of our North Texas multi-property-multi-seller auction events.
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